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CDD EDITORIAL — Unfiltered T CDD In- | CDD In-
‘Who Should I Vote For? crease % | crease $
Because of the upcoming elections on the Coral Bay News
candidates. I don’t want to say out right who B, .
you should vote for. I believe voting is pri- Vl_a e-mail. sign up at: 1998 0.0% $583
vate. VelieRealEstate.com 1999 10.5% $644
I will however tell you what to look for, -
and perhaps what it indicates. I believe this is NOTE-> Since New Com- 2000 6.7% $687
the right thing to do. In many of my writings, I munity Strategies started manag- 2001 0.7% $682

have pointed out the negative things going on ing Coral Bay CDD in the spring
in Coral Bay under the incumbent board. But 0f 2003, our assessments have 2002 0.0% $682

the new folks aren’t much better. o
One thing you can do to help is to drive | SOR€ UP 119.2%. We now pay 2003 25.2% $854

by the houses of the candidates. How they |more for than our share and get 2004 17.3% | $1,002

treat and care for their home is a reflection of | less services for it. We also pay
how they will treat and care for Coral Bay. | EXTRA for what other commu- 2005 18.8% | $1,190

GOOGLE the address and see who lives there. |, :.: . :
You can look up all the candidate addresses I]inol%ffgg ,}n&gesd n T;_E)EEEE» 2006 25.6% $1,495

on http://BrowardSOE.com NOTE-> 119.2% $813
One of the candidates lives next door to

my house (I live at 6324 Ocean Dr.). On most Community Comparison: Taxes & City Services

weekends you can see 2 or 3 Margate City and

Mallory Harbor code violations: trash cans & |WINFIELD Carolina's

recycle bins still out, grass over 6 inches. Note COMMUNITY NAME: g yp, ~ [CORAL BAY HOA

the shoddy landscaping and the carnival-like

mailbox and flag. The house colors—well, Year Homesteaded| 1999 1997 1997

remember the sample colors the CDD put up Adjusted Square Feet| 1856 1924 1905

on the Village entry ways earlier this year that

caused such an uproar? His house colors make 2005 City/County Taxes| $2,093 $2,503 $2,503

those look tasteful. They are also a violation

of Mallory Harbor codes. While everyone is CDD Assessments  $0 $1,190 $0
entitled. to j[h.eir personal taste, I for one don’t Master HOA $0 $0 $100
want this vision for Coral Bay.
In my opinion this indicates this person Wilma Assessments,  $0 $300 $350
will get into office and block enforcement of
Home Owner's Assoc,  $0 $80 $460

the existing rules and regulations designed to

protect the value of our homes. His own self Total Taxes & Assessments| $2,093 $4.073 $3.413

interest is more important than the opinion of
his embarrassed neighbors who voted him off

*City Services Included|1,2,3,4,5,6 | None Below | 1,2,3,4,5,6

our HOA board 56—0 after he painted his
house the fruity colors earlier this year.
This person aligned himself with Fred

* City Services We DO NOT| City Services Other Communities
Get in Coral Bay Get Also -- But We Pay Extra For

Neighborhood Comparisons

Bourdin & Mindy Lee in past elections. The ) )
trio voted mostly in unison and dominated the 1. Strest paving & Repair 1. Boat Ramp
board 3-2 while Mindy, then Fred was Chair- P. Park Maintenance 2. Community Pools
person. That was the only time John Hall was
not the Chair person in the Board’s history. 3. Landscaping 3. Community Parks
—Cont’d - 4. Sprinklers 4. Community Center

Edd.le L Llc.ensed Mortgage B.ro- 5. Street Lights 5. Playground

ker, is now offering mortgage services!

Call Me TOdaV! 6 Canal & Lake Malnt Data from Counly'll;c;p:::::}:)gi;cg:;llzcic{/cc(ilzcgncr:;ﬁ)llml not Guaranteed.

ADVERTISE HERE! Reach all 997 homes in coral bay at a reasonable price! Prices start at just $50! CALL ME TODAY!
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Closed Sales Last 90 Days 2005 CHART EXPLANANATIONS
Address List Price| Sale |SaFt The chart on the left shows the closed sales from August Ist to Octo-

Price | LA |ber 22nd during 2005 and 2006 (bottom left). These are the sales that the
6586 Skipper Ter 469,900 | 450,000 | 2409 | bank uses to determine the value of your home. But that is not all. Lenders
dig a little deeper in their analysis of home “sale prices.”

Lenders also look at “terms of sale.” For example in today's market, it
3086 Doubloon Dr | 410,000 [ 390,000 | 2012 | is common for a seller to offer buyer incentives like paying closing costs,
6357 Seagrape Cr | 369,000 | 369,000 | 1738 | taxes, HOA maintenance fees for a year, cars, or anything of value that may
motivate the buyer to close a sale. A lender will take the value of the incen-
tive offered and deduct it from the “sale price” to get the “normal” sale
3267 W Buena Vista Dr | 359,000 | 355,000 | 1738 | price. A normal sale price is the price that is adjusted for market conditions.
In volatile markets, adjustments are also made for several months of price
changes or for interest rates. For example: 100,000 SP minus $5,000 in
6660 Fern St 348,840 | 348,900 [ 1972 | seller paid closing costs = a $95,000 normal sale price.

3121 Cape Cr 335,000 | 340,000 | 1167 The chart below shows how Coral Bay has done given the market
conditions in 2006. The average and median price of a single family
home SE Florida real estate market has declined 4% & 5% respec-
6412 French Angel Ter | 339,000 | 339,000 | 1465 | tively Jan thru September 06. Coral Bay continues to defy the principles
6327 Navajo Ter 336,500 | 336,500 | 1670 of economics. Our. prices are up while demand is dowp. The two charts go
together and explain why there is so few closed sales in the last 90 days.

6313 Harbor Bnd 419,900 | 419,900 | 2434

6490 Buena Vista Dr | 374,900 | 369,000 | 1482

6831 Bayfront Cr 340,000 | 353,000 | 1560

3235 W Buena Vista Dr | 339,000 | 339,000 | 1500

6444 French Angel Ter | 344,900 | 335,000 | 1400

6303 Navajo Ter 335,000 | 331,000 | 1578 CORAL BAY “BY THE NUMBERS”
6669 Schooner Ter 339,900 | 330,000 | 1565 CHANGES FROM 2005 TO 2006_YTD

3048 Palm PI 330,000 | 325,000 | 1344

3079 Doubloon Dr 325,000 | 325,000 | 1660
3298 W Buena Vista Dr | 319,900 | 319,900 | 1231 % CHANGE IN MEDIAN SALE PRICE; 11.81%

6453 French Angel Ter | 318,000 | 318,000 | 1465 % CHANGE IN LIST PRICE: 13.20%
6177 Mohawk Ter | 310,000 | 310,000 | 1618 % CHANGE IN AVERAGE SALE PRICE: 12.77%

3345 Apache L 304,900 | 299,000 | 1288
pache 1 % CHANGE IN DEMAND (Closed Sales): -27.94%

6271 Navajo Ter 299,000 | 295,000 | 1200
6249 Mohawk Ter 294,900 | 294,900 | 1336 2006 AVERAGE SQ FEET PER HOME: 1605

6341 Seminole Ter | 289,900 | 289,900 | 0 2006 AVERAGE SALE PRICE PER HOME: $345,167
3363 Chickee Ln 285,000 | 280,000 | 1288 MEDIAN SALE PRICE PER HOME:| $346,500
6631 Fern St 259,000 | 260,000 | 1045

6330 Buena VistaDr | 261,900 | 260,000 | 984
CORAL BAY CDD—WE PAY MORE & GET LESS
6480 Fern St 263,900 | 254.000 | 1045 The community Comparisons Chart (previous page) shows that we get
_ less services while we pay more taxes & assessments. The homes used are
very similar in size and date purchased. Since all three are homesteaded, the
6339 Island Wy 324,900 | 375,000 | 1600 | 5 increases have been limited to 3% of the CPI or taxable value, which-

6293 Harbor Bnd 358,900 | 345,000 | 1974 | ever is less. That is why it is important information. All things being equal,
6207 Navajo Te 333,500 | 330,000 | 1786 this is a fair assessment or our situation.

6593 Bayfront Dr 329,500 | 320,000 | 1344 EDDIE VELIE MEETS SUMMER GOALS

On October 17, 2006 Eddie met the 2nd of two licensing goals by pass-
ing the FL State exam for Real Estate Broker. This license requires one
3157 Vista Del Mar | 290,000 | 290,000 | 1179 | years experience as an agent, a 72 hour course, end of course exam, state
3396 Yellowfin Ln | 299,000 | 285,000 | 1560 | €xam, finger printing, and FBI background check.

In September Eddie passed the FL Mortgage Broker exam that has
similar requirements. Both allow him to offer more services to you!

6263 Navajo Te 311,000 | 311,000 | 1578

6295 Navajo Te 389,900 | 277,200 | 1205
6230 Navajo Te 275,000 | 255,000 | 950
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The First Step

One of the first obstacles for
many first-time home buyers is the
down payment. A down payment is
the money a buyer pays up front and
it serves two general purposes. First
it shows the seller and the mortgage
lender that you are serious about
buying this property. The fact that
you are willing to part with a large
part of your savings indicates you are
a committed buyer. Second, the
down payment can help reduce the
amount of money you will need to
borrow. Typically, the larger your
down payment, the less you will have
to pay on your monthly mortgage.
And if you borrow less, you will also
have to pay less in interest costs.

When you’ve decided it is time to
start saving for a home, it is wise to
do some research first. To see what
homes are selling for, look online and
in the newspaper. You can also use
the Internet to investigate different
lenders and interest rates.

Once you are familiar with
the general conditions, contact two
professionals: a Realtor® and a
mortgage lender. A real estate pro-
fessional can further educate you
about market conditions and help
narrow your search field. Be up front
and let her know that you are just
beginning this process, but are trying
to determine how much you will need
to save for a down payment.

A mortgage professional can
tell you even more about the types of
loans available. While a down pay-
ment of 20 percent of the purchase
price is still common, there are many
other mortgage products that allow
buyers to make a smaller down pay-
ment of 10 or even five percent.
Again, when you speak with the lend-
ing associate explain that you are
just beginning to save, but want to
learn about your options.

Armed with some information
about market conditions and the dif-
ferent types of mortgages available
you can craft a plan that will help you
save for that all important down pay-
ment. -ProspectsPlus, Inc.-

CDD Editorial Cont—

I still have the flyers that were
distributed bragging about how
much money was saved on the land-
scaping budgets. A PENNEY WISE
AND A DOLLAR FOOLISH! Our
landscaping was destroyed, the grass
was replaced by weeds, the annual
flower plantings disappeared and
now we pay a lot more and still
don’t have it back the way it was
when the three of them took control
of the board.

The current board is lead by
John Hall who is experienced, and
educated, but has a flaw of “aversion
to change.” He was against replacing
the first Coral Bay Manager and
now resists changing the current
manager that was brought in mainly
due to the efforts of the before men-
tioned majority of three.

Dear John, we need a new man-
agement Company. | have attended
all but one or two of the CDD meet-
ings since about May 2005. By July
I could see that. In August 2005, I
stood in the meeting and publicly
declared it. I listened and cringed
while your board sat and listened to
the management companies rebuttal.
He blamed the homeowners, the
board, the city, the teenagers, the
contractors, and the attorney. I told
him to look in the mirror. Even still
you stood by and voted in favor of
the management company thus con-
firming the aversion to change.

While your at it John, we need a
new treasurer. - Cont’d—
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DID YOU KNOW?

Florida regulations do not
require a licensed mortgage bro-
ker to have a high school di-
ploma? why would you trust a high
school drop out with a decision
costing hundreds of thousands of
dollars?

Velie Real Estate Services is
now offering mortgage service!

CDD Editorial Cont.-

When using QuickBooks or an
equivalent software that has built in
professional software engineered
self check features, she exports
data to homemade spreadsheets
that have resulted in projections
that have wandered around from +/
- quarter million dollars?

The missing audit reports are
another issue. Article 190.007 para-
graph (2) says, “The financial re-
cords of the board shall be audited
by an independent CPA at least
once per year.” No excuses. Stop
breaking the law. The Board is re-
sponsible for the manager, the
manager is responsible for the
treasurer. It’s the Board’s fault and
you’re the leader.

Ok, John, that’s what we need
immediately. The rest is up to you.
Please continue cleaning the place

VOTEYES

FOR PORTABILITY OF THE SAVE
OUR HOMES HOMESTEAD VALUE
LIMITATION.

If you sold your home for $350,000,
your buyer would have to pay city/
county taxes of $8795 Yr using Mar-
gate’s Millage rate of 25.1288. Then add
on the CDDs $1495. Do you think they

still qualify?

up. — Eddie Velie, Realtor & li-
censed mortgage broker—
Stupid Management
TRICKS

The CDD Board decided to
take care of business by doing
budget adjustments BEFORE
HEARING AUDIENCE COM-
MENTS. By the time they got to
audience comments, all the audi-
ence had gone home. They finished
the budget adjustments without
input from the homeowners! Stupid
Huh? >Unfiltered Coral Bay
News!< SIGN UP TODAY!

VelieRealEstate.com

ADVERTISE HERE! Reach all 997 homes in coral bay at a reasonable price! Prices start at just $50! CALL ME TODAY!
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e Chart Explanations

e The First Step (Buyers)
e Not only less services but less of a sale price

e Eddie Meets Summer Licensing Goals

LOOK at the table below. With all else being equal the table shows that a buyer would have to have $447 per month more
in qualifying income because of the CDD. And, without the extra qualifying income, the buyer would have to offer about
$20,000 less in order to qualify to buy the home! THE CDD COSTS US MORE NOW AND LATER! More inside —

Monthly In- City & Total
come Re- Allowed | Principle & |Home Insur-| County Monthly (Amount Buyer can
JAnnual Income quired Payment Interest ance Taxes CDD Payment Offer
$121,584 $10,132 $2,837 $2,2120  $200 $300 $125 $2,837 $350,000
$116,220 $9,685 $2,712 $2,2120  $200 $300 $0 $2,712
$5,364.000 $447.000 $125.16

$116,220 $9,685  $2,837 $2,087  $200 $300 $125 $2,712 $330,000
$116,220 $9,685 $2,712 $2.2120 $200 $300 $0 $2.712 $350,000

Warning: Although not intended, some parts of this newsletter may be construed as ‘“Paid Electioneering communication
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.| Eddie Velie, Realtor &
Licensed Mortgage Broker
EXIT United Realty
3239 N. State Road 7
Margate, FL 33063

MY GUIDING PRINCIPLES:

o Honesty
o Fairness

o Skill
e Care

e Professionalism

e Accountability

« Diligence and
o Confidentiality!

franchises.

Articles and opinions here in do
not necessarily reflect the opin-
ions of EXIT REALTY or its

954-263-6287
Eddie@VelieRealEstate.com

http://VelieRealEstate.com

Copyright: Eddie Velie

ADVERTISE HERE! Reach all 997 homes in coral bay at a reasonable price! Prices start at just $50! CALL ME TODAY!




